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SALESMANSHIP & ADVERTISING

Full Marks : 100

Time : Three hours

The figures in the margin ilulicate fitll marks
lor the questions.

Q. No. I cnries 1 nnrk eoclt 1x8 = 8

Q. Nos. 2 - 6 carry 2 nnrks eaclt 2x5 = 10

Q. Nos.7 -71 carry 3 nnrks cnch 3x5 =15

Q. Nos. 72 - 18 carry 5 nnrks ench 5x7 =35 
.

Q. Nos. 79 - 22 cnrry 8 nnrks each 8x4 =32

Total =100

Conttl.

Pass Marks : 30



1. Answer as directed :

frc?.tr1tt$r Es< fr{r s

(a) What is Sales Report ?

fus-sx afrKq{ ft ?

@) What is a Sales Personality ?

Rr@EK <ifuq ft r

Lx8=8.

(c) IAIhy is a Sales Quota determined ? -

'tql< slrf fr{"t"t frl wt qt I

(d) What is Straight Commission method of wage payment ? 1

c"fFrc"tfiTt qqR fiTt c<sq qqB ft r

(e) What is an advertisement copy ?

R.q"nffifr t

0 What is an advertisement budget ?

Rsl"n {rqt ft r
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Contd.

@) What is Publicity Program ?

Sffi EfIEfi fr r

(h) What is advertising agency ?

. fist"F erqft ft r

Write lzrro significance of market research ?

<ql< 
'l6<TciK Tite+v frltr

What is rneant by Control of Salesman ?

frrs-stfiTq"t lfos ft Ts?R z

Write the factors that affect media selection of advertisement.

Fq"rm $<ll <lRfiE gsx c'rErrl rfrB"nnn frw r

What is the need for selection of salesman ?

emq {pft< smtqftTolfr ?

5.

2

2
6. Write a note on 'remuneration of salesman,.

'Frsst< cttftlfr-o'< €'F[o qbt 6ro frrlt r
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7. Write the tlreedirect methods of selling goods by prorJucers to consumers.

3

$qa1q-as.1fr6 eNl-sslc< dl'{s-$ R-fi o-{t fuffilfi-fr e.frfi< R{cr fr{tr

8. Write tfuee duties of a sales manager. 3

Rfu qRurdrfi frffitqtkq fr{ r

9. Write tlree purposes of market research.

{qK 5t6sr6tFr &FDrBr?'r frq r

10. Write a note on advertising theme.

Rwtqq< R'q-{ eFT(tt q-"fd eDt ffi fr"It r

11. Write the basic elements of an advertising coPy'

Ret"n ffi .{{+{ qa E"mnnro< Fattt

12. Discuss the essentials of advertising appeal'

Rwl"F qrr<ni-< eft$srfi{ s"Ktftq{q frqt r

3

3

5

Or

Wrat are the objectives of evaluating salesman's performance ? 5

Fme-K otr-+n {a-flT{< Em{ir$< fr fr I
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<qF {ffiR-A rem<qE csr4 Vfrsl {Iffi sr< qfFilril fi.tl

5

Contd.tsI

77. Write about the services of advertising agency.

R-et"F ers?eplc-T qttKcrFil cc<Kft< Fqcq ft"tlt
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18. Distinguish between Salesmanship & Advertising. 5

R-ffi Rqx \rR, kw.tqq< {rq< {cf+l frqtl r

19. Discuss the utility of salesman's report to the company and the salesman.

8

ffi-{fi q$ fir@em <t6q Rr@q< a&-6<qffi E"nmfrq ql64f5-{t cI I

20. Discuss the features of buying motives.

@{ er{&-{ ?<8B($t< qf@rD-{I Ftl

21.. Discuss different techniques of market research.

Tqr< rfKTc[ sl{]< R&a sq-fi5a6 qfFtE-{I qI 
I

8

Write notes on :

6t+t frtll a

(a) Selection of media of advertisement

fiet"rqq $<lr <lRfr

@) Good remuneration plan

vlE "ffRi$frs etffi trffi
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22. Write notes on :

6m fi=il s

(n) Utility of an educational advertisement

fimt{qs Ret"r+ frPK qmerfrsot

(b) Rights of Consumer.

tsqrqen qksK 
I

X-

4
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